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Packaging 





re ro rd Mm Before packaging, diaphragms are sealed 
: in moisture-retaining envelopes. 
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A Rockwell Service That Saves You 


Time—Space—Money! 


Now you can order most parts for Rockwell meters and regulators 
neatly packaged in convenient quantities. Each package is clearly 
labeled. Complete parts for many assemblies can also be obtained 
pre-sorted into easy-to-use packets. 

These compact, carefully designed packages prevent damage to 
ee parts in shipment or deterioration in storage. They stack neatly 
Saiki ahleataialh stent. on shelves—eliminate the need for space-wasting bins—simplify 

inventory control and re-ordering. 

This packaging program is designed to save you time, space and 
money. It’s just another way Rockwell offers better service and 
better values to the industry. Ask your Rockwell representative 
for full details. 


ROCKWELL manuracturinc company 


PITTSBURGH 8, PA. Atlanta Boston Charlotte Chicago Dallas Denver 
Houston Los Angeles Midland, Tex. New Orleans New York N. Kansas City 
Philadelphia Pittsburgh San Francisco Seattle Shreveport Tulsa 
In Canada: Rockwell Manufacturing Company of Canada, Ltd., Toronto, Ontario 


Rockwell Meters and Regulators 
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comprising assemblies are packaged complete 
nto the last screw. 
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FOR SPEED! 
FOR ACCURACY! 






USE BELL SYSTEM PRIVATE LINE 
TELETYPEWRITER SERVICE 


Pipe line companies find that Bell System 
private line teletypewriter service gives them 
the fast, written communications they need in 
today’s competitive market. 

These Bell System teletypewriters can be 
used for general communications and for dis- 
patching and control between central point and 
remote locations. 


You can have a direct connection between two 


or more teletypewriters— across the street or 


TELEPHONE TELETYPEWRITER 


across the nation. Messages typed on one 
machine are instantly and accurately repro- 
duced on the other. You get direct—fast—ac- 
curate — written — private —two-way record 
communications. 


Let a Bell System communications engineer 
make a detailed study of your communications. 
Such a survey may save you time and money. 
There’s no obligation. 


* Call your Bell Telephone Business Office 





BELL TELEPHONE SYSTEM & 


TELEMETERING AND REMOTE CONTROL CHANNELS 
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Advanced new 1957 





Now! The world’s only gas refrigerator 
becomes the world’s most automatic 
refrigerator! This powerful new selling 
combination will be boosting gas loads and 
profits for Utilities and Dealers coast-to-coast 
this year! 
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The amazing 1957 Servel outmodes, outdates, 

obsoletes every other refrigerator! Makes and serves 

ice cubes automatically! Defrosts automatically! 

Controls temperature automatically! Add powerful 

features like 10 year warranty on the refrigerating 

unit, silent dependable operation (out of the | 

4,000,000 Servels sold, 3,500,000 are still in use! ) | 
| 
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and you’ve still only begun to hint at the appeal 
of this big new beauty! It has... 


Exciting color-balanced styling! 























fe , > ° “Air Conditioned” cold, 
— ee is no more dried-out foods! 
ie | © Adjustable roll-out shelves! 
=! — ‘le Huge 70-Ib. full-width deep cold freezer! 
—"~ " © Removable Serv-A-Tray for 
—_— > carrying foods from Servel to table! 
SS)! | 


Removable trays for 3 dozen eggs! 


© 80 Ibs. extra steel for extra quality! 
MODEL 1179-G j 
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New Utility Dealer Support Plan Booms Gas Refrigerator Sales! 


By offering Dealers Free instal- 
lation, Free Service, No recourse 






financing, Gas Companies have 





had amazing success recruiting 





new Dealers, boosting refrigerator 





sales—and as a result, boosting 





their gas loads! 













The name to watch for great advances in 
REFRIGERATION AND AIR CONDITIONING 
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Pittsburgh has reported 414% 
sales increase, 35 new Dealers! 
Boston-Worcester has reported 
sales up 51%, 42 new Dealers! 
Dallas-Ft. Worth has reported a 
sales increase of 94% and 13 new 


Dealers! 
y¥ 


Servel Inc., Evansville 20, Ind. In Canada, Servel (Canada) Ltd., 548 King Street W., Toronto, Ont. 


Ask Servel about the Sun Valley — the answer to your residential Gas cooling and heating problem. 


It’s a profitable plan for any 
Utility! Surveys show a gas re- 
frigerator increases gas load prof- 
its up to 200% per residential cus- 
tomer! No wonder Gas Companies 
everywhere are adopting such a 
plan. Let us tell you about it! 


Servel boosts summer loads 
with both gas refrigeration and air conditioning 











There’s nothing like a tender, toothsome meterman 


to keep an alligator on his toes. 


Gives him that body tone... puts more 
whip in his tail. In fact, independent 
surveys show that four out of every five 
domestically-housed alligators prefer 
meter readers over any other kind of 
snack including wild duck, stewed prunes 
and small children under five years old. 


If your meter readers still have to go 
down into dark, unfamiliar cellars where 
there are always lots of surprises, you 
might pass the word along. Especially 
since, oddly, most health and accident 
policies don’t cover this kind of a demise. 


Of course, what you could do is arrange 
to have your meter readers get the read- 
ing outdoors. And you can do this by 
installing Sangamo Gas Telemeters on 
your present tin meters... brings the 
reading right outside the house. Be a 
lot of disappointed alligators—but then 
you can’t please everybody nowadays. 


We wrote everything down we thought 
you’d like to know about Telemeters and 
had it published under the title, “Out- 
door meter reading is here...” or Bul- 
letin 802. We've reserved a copy for you, 
so write for it today. 


it’s easier to get the reading 
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SANGAMO ELECTRIC COMPANY 


GT56-2 


SPRINGFIELD, ILLINOIS 
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A common goal among utility com 
panies from coast to coast, (border t 
border) is to improve the load factor 
especially the summer load factor. A bet 
ter load factor means more efficient and 
profitable operation. 


In nearly every sector of the nation, the 
gas industry has been doing a marvelous 
job in selling gas for space heating. 


It is disturbing, however, to note the 
inroads made by other forms of energy — 
namely electricity — into the kitchen, the 
laundry, and especially in the air-con- 
ditioning field. 


In the May issued of AMERICAN GAS 
JOURNAL will appear reports on how 
gas air-conditioning is faring in the South 
ern Gas Association area, along with re- 
ports on how various utility companies in 
the SGA area conduct their sales pro- 
grams, both direct and in cooperation 
with manufacturers and dealers. 


Our research and editorial departments 
are busy compiling statistics, evaluating 
survey answers, studying results, and pre- 
paring these reports. 


Taking a peek over their shoulders, 
we've noted trends that are both hearten- 
ing and disturbing. A number of gas utili 
ties actively pursuing courses designed to 
sell gas air conditioning are doing a tre- 
mendous job. There are still many com- 
panies that haven’t been able to get the 
“wheels to move.” 


The 14-state area represented by the 
Southern Gas Association should’ be a 
first-rate market for gas air conditioning 
Only a few companies, however, are going 
after this business wholeheartedly. 


The availability of a number of new 
residential gas air conditioning units in all 
sizes this year should help improve this 
picture. The efficiency and economy ol 
gas air conditioning has no peer. It can 
and should be sold enthusiastically. 


Noted in our survey reply (from one 
large utility) was this candid observation 
The summer gas air conditioning load has 
been our biggest moneymaker. 


Everyone familiar with the air condi 
tioning market sees a great future ahead 
Gas utilities can get the lion’s share —i 
they earnestly want the business an 
added summer load. 


You'll be finding more and more abot 
gas air conditioning in the pages of AG 
in coming months. We believe it wi 
become one of the greatest assets to ol 
industry. 


Bei Mroda/ 
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How much competition will the oil and gas indus- 
try face in atomic energy in the next few decades? 
Some, certainly, but the industry has northing to fear, 
according to a report of findings of a citizen’s group 
to the Joint Committee of Congress on Atomic 
Energy. The committee said approximately 14 per 
cent of present U.S. natural gas output could be up- 
graded to domestic and other more remunerative 
uses, rather than being burned by electric utilities in 
power generation plants as is now done. The gas dis- 
tribution industry, said the report, may even turn to 
atomic reactors for manufacture of artificial gas by 
gasification of coal in order to meet increasing de- 
mands for gas at economic prices. Space heating of 
ohmes by atomic power, said the committee, is far off 
and no concern for many decades. 


Plans to keep natural gas reserves “at home” are be- 
ing studied by a number of gas producers in the south- 
western area where most of the nation’s gas reserves 
are located. Phillips Petroleum Company is reportedly 
making available large quantities of its gas reserves in 
Texas for a proposed petrochemical manufacturing 
center near Houston. Phillips would supply raw mate- 
rials, of which the chief item would be natural gas. 
The firm has an option for purchase on a 950-acre 
tract in the Houston Ship Channel industrial area. 
Other companies are also making efforts to attract in- 
dustry to Texas and other states where they have large 
gas reserves. The result may be the building of a vast 
industrial empire in the Southwest. 


Transcontinental Gas Pipe Line Corporation is plan- 
ning to expand its system capacity this summer with 
a construction program that includes 160 miles oj 
36-in. and 68 miles of 30-in. loops on its system. Total 
expansion would be 105,000,000 cu ft daily, of which 
80,000,000 would be available for the 1956-57 heat- 
ing season. Greatest part of the increase would go to 
the New York-New Jersey market. 


THOUGHT FOR THE MONTH: Some folks are 
like the night owl—the more light you shine in his 


eyes, the blinder he gets. 


People’s Gas Light & Coke Company plans to ap- 
peal to the Illinois Supreme Court a recent ruling by 
a lower state circuit court upholding the validity of 
Chicago’s 5 per cent tax on the company’s gross re- 
ceipts. Collections under the tax are being held in a 
special fund for return to consumers if the appeal 
proves successful. Interestingly enough, especially 
the variance in rates, Chicago’s city council also en- 
acted tax ordinances on two other utilities—Illinois 
Bell Telephone Company (for 2 per cent on gross re- 
ceipts) and Commonwealth Edison (1 per cent on 
gross receipts). The taxes became effective last 
January |. 


With practically all major markets in the U. S. opened 
to natural gas by the end of 1956, a somewhat slower 
rate of growth than that of the past few years may be 
ahead, predicts the March issue of PERSPECTIVE, 
published monthly by Calvin Bullock, a mutual fund 
management firm. The publication points out, how- 
ever, that substantial .expansion lies ahead in some 
markets, especially in those areas where suburban and 
rural population growth continues to concentrate, 
making feasible the extension of distribution services 
that cannot now be economically served. 


An extra $10-billion for consumer spending for soft 
lines and home goods will be available this year, pre- 
dicts Judson S. Sayre, president of the Norge Division 
of the Borg-Warner Corporation. Behind autos and 
homes, says Sayre, appliances stand as the third big- 
gest consumer durable goods item, and with the sale 
of autos declining and home building slackening, the 
home goods industries should have a tremendous 
growth ahead this year. He called for better marketing 
practices of both manufacturers and distributors to 


Production of natural gas from Clinchfield Coal Cor- 
poration’s properties in Virginia has begun with com- 
pletion of Kentucky-West Virginia Gas Company's 
connecting pipe line to the field. Deliveries are being 
made under a 20-year contract to supply 12,500,000 
cu ft daily at 26 cents per MCF. Clinchfield, which 
owns or leases 400,000 acres in southwest Virginia, 
has drilled 73 wells since 1948 and completed 63 as 
producers with aggregate daily open flow of ove) 
92,000,000 cu ft. Further development is underway 
with 12 rigs working. Only a small portion has been 
explored to date, says the company. 


achieve new sales goals in 1956 


Bills designed to halt or reduce the flow of natural 
gas across national borders have been introduced in 
both the House of Representatives and the Senate. 
Rep. Bailey (D., W. Va.) is proposing an excise tax of 
10 cents per MCF on imported natural gas, which he 
feels appropriate inasmuch as all U. S. coal shipped 
to Canada is taxed at a rate of 50 cents per ton. Rep. 
Bailey is from a coal-producing state. A similar bill 
introduced in the senate by Sen. Watkins (R., Utah) 
would curb both import and export of natural gas if it 
would injure competing fuel industries in the U. S. 
The United Mine Workers is supporting both meas- 
ures, which have little chance of passage this session. 


4 


Natural gas reserves, in the second greatest increase 
over a previous year of any year since 1945, reached a 
new peak of 223.7 trillion cu ft at the beginning of 
1956. This is an increase of 12 trillion cu ft over re- 
serves of 211.7 trillion cu ft as of January 1, 1955. 
Production of natural gas also reached a new high of 
10.1 trillion cu ft, up 700 billion cu ft over 1954 
withdrawals. 


A compact, packaged, atom-fired boiler that will pro 
duce steam, heat, and hot water for industry may b: 
only a few years away, says F. H. Klein, president o/ 
Orr & Sembower, Inc. Biggest problem at present i 
working out practical design details, and these are 
being overcome steadily. Such units would have higl 
initial cost, but would have low fuel costs and lowe) 
piping and installation costs. 
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@ Service lines may be added under pressure, 
without loss of gas, with Mueller welding or 
threaded inlet service tees. 

The welding fitting is secured to the main 
and the service line completed to the first 
shut-off. A Mueller Drilling Machine mounts 
on the fitting, drills the main and activates 
the service in complete safety. 

A Mueller “B” or “A-2” Tapping Machine 
may be used to install the threaded inlet tee 






EXTENDED OU 











SERVICE TEE 

Welding or threaded 
inlet. All types out- 
lets. Pressures to 1200 
p.s.i. Also available 
with integral valve. 


SAFE CONNECTIONS at the main! 


under pressure. A deferred completion stop- 
per retains gas until service line is com- 
pleted to the first shut-off. Removal of the 
deferred completion plug activates the serv- 
ice without escape of gas. 

The welding and threaded inlet service tees 
are also available with an integral valve 
which gives positive shut-offs at the main. 
Consult your Mueller Representative, Catalog 
G-97 or write direct for complete information. 


MUELLER CO. 


Dependable Since 1857 


MAIN OFFICE & FACTORY OECATUR, ILLINOIS 








Make tie-ins: Tightening steel wedge 
line stopper preparatory to making tie-in 


relocate lines 
isolate sections 


make tie-ins 
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If you are faced with any of these problems, 
you can make profitable use of Mueller Line 
Stopping Equipment. Fittings—in a complete 
range of sizes that fit service lines, laterals 
or mains from %” through 12"”— are put in 
service under pressure, and without loss of 
gas, with related Stopping, Completion and 





Relocate lines: Stop-off holds gas. Old line being dis 


connected preparatory to lowering relocated line into place 
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Drilling Machines. Other services on the 
line need not be affected — a separate by- 
pass line can carry flow around the stop-off. 
If you have a limited amount of work to do on 
10" and 12” lines, contact your Mueller Repre- 
sentative or write direct for information on 
rental service plan for No.4 Line Stopper Unit. 





Stepi 

Weld —Tack weld fitting 
halves together, position 
and weld to pipe. Leave 
completion plug in fitting 
(hand-tight) during weld- 
ing. Allow to cool. Re- 
move completion plug. 
Pressure test and attach 
gate valve to fitting. 


Isolate sections: Entire section being removed 
and replaced. Temporary by-pass carries the flow 


or 


Write for the new No-Blo® 
Method Booklet, “Safe Op- 
erating Practice.” It shows 
how other gas installations 
are made in a safe manner, 
without escape of gas. 


MUELLER CO. 


Dependable Since 1857 


MAIN OFFICE & FACTORY DECATUR, ILLINOIS 








Step 2 

Cut —Attach the drilling 
machine and make cut 
entirely through the pipe. 
Retract boring bar, close 
valve and remove drilling 
machine. 





Step 3 
Stop-Off — Attach the 
stopper to inserting bar of 
the stopping machine and 
mount on the gate valve. 
Lower stopper into fitting 
and expand. Pipe is now 
stopped off and may be 
worked on Safely. 


Step 4 
Complete — Relax and 
raise stopper; close valve 
and remove the machine. 
Attach completion plug to 
the inserting bar, mount 
machine, open valve and 
screw plug into fitting. 
Test. Remove machine 
and gate valve. Tighten 
plug and cap fitting. 
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Cleveland “Baby Digger” averages 


3,500’ of 22” x 36” utility trench 
daily, digging in clay and rock 


Good daily trench footage for utilities lines serving the 
new homes of the Belshire Subdivision in Nashville, 
Tenn. was produced by this Cleveland “Baby Digger.” 
The outstanding dependability of the Cleveland for day- 
long digging, day after day, enabled it to average 3,500 
feet per day, cutting 4 miles of trench 22 inches wide 
by 36 inches deep, in a subsoil of clay with considerable 
rock content. The Cleveland’s complete operator visibility 
and efficient control grouping were also definite advan- 
tages in accurately cutting trench in the curving road- 
ways. Just another example of performance that has 
made Clevelands the gas industry’s choice in trenchers 
for over 30 years. 


Talk it over with your Cleveland distributor 


a 


Cleveland 17, Ohi» 





CLEVELAND 
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PROMINENT PART of the two-day program was a symposium-type pano- 
rama presentation on the nation's gas industry. Symposium members, left 
to right, were Thomas Lee Robey, coordinator of research for AGA; Remick 
McDowell, chairman, AGA public information committee and vice presi- 
dent of People’s Gas Light and Coke Company, Chicago; Willard F. Rock- 
well, Jr., president, GAMA and president of Rockwell Manufacturing Com- 
pany; Dean H. Mitchell, president, AGA, and president, Northern Indiana 


AGJ Pictorial Report 


Sales, Industry Progress 


Highlight NEGA Meeting 


Nearly 700 operating personnel, manufacturers, suppliers 
and dealers from the gas industry gathered in Boston on 
March 22-23 for the New England Gas Association’s an- 
nual business conference to review the past year and 
make plans for greater accomplishments in the coming 
year. Emphasis of the meeting was on sales — of the 
quality of gas service to new customers and of newer and 
better gas appliances to both new and present customers. 
Better cooperation among utilities, suppliers, dealers, 
realtors, and architects was stressed at one panel session, 
while the importance of better group relationships, more 
popularly called “public relations” was thoroughly cov- 
ered in another panel session. What the gas industry is 
doing to further its cause, through better and more hard- 
hitting advertising and promotion, improved appliances, 
public information, and many other means, was covered 
in a panoramic symposium presentation featuring the gas 
industry’s leading men. The 1956 meeting heralded the 
140th year of gas service in the northeastern part of 
the U. S. 


PANEL MEMBERS WHO DISCUSSED “Building Desirable Group Relation- 
\ips’’ included, left to right, Robert M. Brigham, assistant vice president, 
pringfield Gas Light Company; Charles E. Downing, public relations direc- 
or, Eastern Gas and Fuel Associates; Virgil L. Rankin, public relations con- 
iItant, Boston; Paul V. Hayden (panel chairman), vice president, Connecti- 
it Light and Power Company; Frederick Bowes, Jr., vice president for 
ublic relations and advertising, Pitney-Bowes, Inc.; and Richard P. Axten, 
rector of public relations, Raytheon Manufacturing Company. 
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Public Service Company; Frank H. Trembly, chairman, AGA, TV com- 
mittee; Mrs. Richard Nourse of Quincy, Massachusetts, this year's Mrs. 
Massachusetts; Christy Payne, Jr., chairman, AGA general promotional 
planning committee and vice president of The Peoples Natural Gas Com- 
pany, Pittsburgh; Harold Massey, managing director of GAMA; and Wil- 
liam B. Hewson, vice president of Brooklyn Union Gas Company, master 
of ceremonies. 


NEW OFFICERS for New England Gas Association in 1956-57 are, front row, left 
to right, Fred H. Faulstich, incoming president (vice-president, Springfield Gas 
Light Company); Harold E. Ayer, retiring president, (executive vice president, 
Lynn Gas and Electric Company); Edgar G. Rhodes, Ist vice president (president 
and general manager, The New Britain Gas Light Company); back row, left to 
right, Andrew W. Johnston, 2nd vice president (vice president, gas operations, 
Boston Gas Company); Otto Price, treasurer (vice president, accounting, Boston 
Gas Company); H. Coleman Moore, Jr., assistant treasurer (vice president and 
treasurer, NEGEA Service Corporation); Clark Belden, clerk (managing director, 
The New England Gas Association). 


MEMBERS OF THE PANEL discussing “Cooperation With Industry Allies” 
were, left to right, C. A. Byron, residential sales manager, Connecticut Light 
and Power Company and chairman, NEGA residential sales division; 
Charles P. Pieper, president, Charles P. Pieper, Inc. (Metropolitan Boston 
Builder); Julius Klein, president, Caloric Appliance Corporation; Henry A. 
Kievenaar, (panel chairman), manager of residential sales, Boston Gas Com- 
pany; R. L. Towne, executive director of Plumbing and Heating Wholesalers 
of New England, Inc.; and H. C. Gurney, sales manager, Janitrol Division, 
Surface Combustion Corporation. 
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Just the ticket 
for those INDUSTRIAL yy 
and COMMERCIAL jobs! 
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signed to satisfy 90% of yourffommeércial and light 


industrial regujator requiremefts. 
: \ 






For distributio§ use, it step 
demand increaség to delives#/gas when yore 


For safe accurate Fegulation of large volume com- 
mercial or industrial services, use Model 461 as a 
| monitor regulator with Model ‘1100’ as the control 
regulator. Most of the parts interchange. Both are 


compact, accurate and versatile. 


MANUFACTURING COMPANY 


Bulletin 461 gives complete information. 


461-1-56 
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The Law: 





on Safety 


$100,000 To Contractor’s 
Employee 

Considerable discussion has arisen 
from time to time over the legal ques- 
tion: If a contractor is performing 
work on a gas corporation’s premises 
and one of the contractor’s employees 
is injured is the gas corporation liable? 

A higher court rendered an impor- 
tant decision to the effect that a cor- 
poration, which had on its premises 
high voltage power lines, is liable in 
$100,000 damages for burns received 
by an employee of a contractor who 
was doing repair and alteration work 
on the corporation’s premises. 

For illustration, in Boehm v. River- 
shoe Company, 282 Pac. (2d) 69, the 
testimony showed facts, as follows: A 
corporation owns and operates a plant, 
and it made a contract with a contrac- 
tor to make certain alterations and con- 
struction work on the plant and 
premises. The officials of the corpora- 
tion knew that the contractor fre- 
quently used cranes with 60-ft booms 
in its work; they also knew that much 
of the contractor’s work was done at 
night. 

One night when an employee, named 
Boehm, of the contractor, was using a 
crane the latter came in contact with a 
three-wire power line carrying 33,000 
volts for use by the corporation in its 
plant. Boehm was severely burned. In 
holding the corporation liable to Boehm 
for $100,000 damages, the higher court 
said: 

“It was the duty of the defendant 
(corporation) to use ordinary care to 
furnish plaintiffs (Boehm) with a safe 
place to work. The general rule is that 
an owner of premises who permits a 
workman to come on the premises for 
the performance of work for the bene- 
fit of the owner, is required to use ordi- 
nary care to supply him with a reason- 
ably safe place in which to work, and 
to warn him of any existing danger 
which he knew or, in the exercise of 
ordinary care, should have known.” 


Governmental vs Proprietary 
A reader asks: “What is the legal diff- 

erence between governmenial and pro- 

prietary functions which in some in- 
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stances relieves a state, county or city 
from liability for injuries to private 
property, employees and citizens? I am 
quite certain that other readers will 
profit and appreciate knowing more 
about this law.” 

First, it is important to know that 
all higher-courts agree that neither a 
state, county or city is immune to liabil- 
ity for negligence in the performance of 
a governmental function, but it is liable 
if it effects an injury while fulfilling a 
function of a proprietary character. 
Therefore, true definitions of the terms 
“governmental” and “proprietary” is 
necessary when determining the out- 
come of a suit for damages based for 
functions. 

The higher courts hold: A state, 
county or city performs governmental 
functions when it is engaged in the 
exercise of powers and in the perform- 
ance of duties conferred and enjoined 
upon it for the public benefit. 

On the other hand, a state, county or 
city is engaged in proprietary functions 
when it does anything for a definite 
profit. 

Therefore, the liability of states, 
cities, and towns for the negligence of 
their officers or agents depends upon 
the nature of the power that it is exer- 
cising when the damage complained of 
is sustained. 

When officials of a state, county or 
city are acting in their ministerial or 
corporate character in the management 
of property for the corporation’s own 
profit, or in the exercise of powers as- 
sumed voluntarily for its own advan- 
tage, it is impliedly liable for damage 
caused by the negligence of officers or 
agents, although they may be engaged 
in some work that will inure to the 
general benefit of the citizens of the 
state, county or municipality. 

For example, the grading of streets, 
the cleaning of sewers, operation of 
fire departments, keeping in safe con- 
dition wharves, public parks, etc. from 
which it derives no profit are duties 
within the government classifications. 

In Beach, 225 N.C. 28, 33 S. E. (2d) 
65, the maintenance of street lights was 
held by the higher court to be a gov- 
ernmental function. 


By Leo T. Parker 


Attorney at Law 


In Broome y. City of Charlotte, 208 
N. C. 729, 182 S. E. 325, the higher 
court exempted the municipality for 
an injury on the ground that the op- 
eration of a truck for the collection of 
trash in street cleaning was a govern- 
mental function. 

In Williams v. Randolph Hospital, 
75 §. E. (2d) 303, it was held that a 
charitable hospital corporation, not 
operated for profit, was not liable to a 
paying patient for injuries received due 
to the negligence of the employees of 
the hospital. 

Also, when a city or town is exer- 
cising the judicial, discretionary, or 
legislative authority conferred by its 
charter, or is discharging a duty im- 
posed solely for the benefit of the pub- 
lic, it incurs no liability for the negli- 
gence of its officers, unless some statute 
subjects the corporation to pecuniary 
responsibility for such negligence. 


Safe Working Place 

The obligation of a gas company is 
to provide a “reasonably” safe place 
for employees to work. 

For instance, in Fisher v. Laclede 
Gas Company, 31 S. W. (2d) 770, it 
was shown that a gas company’s plant 
was being repaired. Tools and various 
materials were scattered over a floor 
and in picking his way through them 
an employee slipped and fell through 
an opening to the floor below. He was 
seriously injured and sued the gas com- 
pany for damages. 

In holding the injured employee en- 
titled to recover $10,000 damages, the 
court said that it was a legal duty of 
the gas company to provide emvloyees 
with reasonably safe working places. 

Of course, the employee would have 
lost this suit, if the gas company had 
introduced testimony proving that the 
tools the employee stumbled over were 
his own tools that he had left on the 
floor. Under these circumstances the 
employee would have been contribu- 
tory negligent and he could not have 
recovered damages for the injury. Also, 
if the testimony had shown that the 
floor was well illuminated or that the 
employee had known that the tools and 
materials were on the floor, the gas 
company would have won the suit. 
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Conveyor is shown at 
left, and another view of 
the elevator at right shows 
pipe being lifted into the 
building for processing 
and wrapping. 








New PG&E Pipe Yard Handles 
50,000 Feet of Pipe Daily 


Jerry Stumm, 


W iru AN ANTICIPATED INCREASE 


population of 437,000 in Calif 
during 1956, Pacific Gas and Electric 
Company is leaving no stone unturned 
in gearing its gas facilities construction 
program to meet increased demands 
northern and central California 

One new facility recently opened by 
PG and E is the Decoto Pipe Yard, 
capable of processing 50,000 ft of pipe 
per day, handling sizes ranging from 
%-in. service laterals up to 12%-in 
transmission lines, in all standard wall 
thicknesses. 

The new plant, located on a 30-acre 
site in southern Alameda County, re- 
places the older pipe yards at Davis 
and Emeryville. The plant provides 
facilities for drying, grit blasting, 
enameling and wrapping pipe, with 
provisions for considerable future ex- 
pansion. There is also a large area de- 
voted to storage racks from which the 
processed pipe is immediately avail- 
able for shipment as needed. 

PG and E’s vastly increased require- 
ments for the immediate availability of 
ready-to-use pipe had far outgrown the 
facilities at Davis and Emeryville. that 
were put into service back in 1920. 
Also, the old yards were outdoor plants 
with virtually no protection to the pipe 
against weather. 

The new yard provides fabricated 
steel buildings, covered with galvan- 
ized corrugated iron. The main build- 
ing is 336-ft long and 140 ft wide. 
Lighting is furnished by a course of 
plastic sheets, corrugated to fit into the 
regular building corrugated siding and 
500-watt, rough service lights, hanging 


Receiving and Handling 


Pipe is received by truck or 


paralleled Dd 
craneway and pipe is 


nloaded from either the railroad cars 
trucks by 2 
Pipe is moved from the siding to one 
i series of 11 timber skids mounted 
heavy concrete blocks. These skids 
ire set at a rolling grade of 9 in. per 
100 ft, which facilitates moving the 
pipe to a cross conveyor in which dumb 
bell rollers move the pipe to the kick- 
off station. Here the pipe moves side- 
ways on the elevator and into a 4 ft by 
70 ft, 800,000 Btu per hour natural 
gas drying oven 


5-ton mobile crane 


The pipe is dried on moving racks 


lowed 30 minutes dry- 
moving chain skids 
to the primed pipe 
at the incoming side of 

machines. 
rallel lines of production de- 
ady stream of pipe to each 
of three wrapping machines. After 
wrapping, the pipe is delivered to cool- 
ing tables that are set at slight rolling 
grades so that the pipe is easily de- 
livered to the bundling jigs at the foot 

of the tables. 

Conveyor belts are not used in any 
part of the operation. Dumb bell rol- 
lers are used for moving bare pipe, 


Inside the building the pipe is carried through a drying oven by means of a 
chain conveyor into place for the start of its assemble-line treatment. It first goes 
on a roller-conveyor (at right) and then is carried into a grit blaster. 
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From the grit blaster (left) the pipe continues through a 
prime-coat machine and then is rolled on to a dryer on which 
a chain conveyor is synchronized with the blasting to per- 


} 


while the blast line conve vstem may be moved along to empty bins as 


pable of holding 

78.000 ft of 

l'4-in. and 61,000 ft of pipe. This 

Bundling and Storing represents the equivalent of about 


tit 


a 


The pipe is then grouped in standard. run fort wrapping machines 


ng is required on 


the grades are Very 
stored in the open 


ire not protected 


rk lift trucks are 
pipe between the 
the coated pipe stor- 


iry in weight as 


tage Val cs 

1722 ft for the 1 
which Is a 3-in. and 630 ft 
the primed pipe 


Te hane 
are U-sha 


798 ft for 


Blasting, Coating and Wrapping 

Air is not used at Decoto for grit 

al and is used only in the plant 

pipe. for controls, air motors, and spray 
Hinged rails are supplied across the painting. Centrifugal grit blasters are 


mouth of each of the U’s so that pipe used and have proven to be simple to 


i + tare } 2 
used to store loose, 


The pipe is wrapped with two layers of asphalt-covered felt and a cover-coat 
of paper. Sizes from 3%4-in. to 12-in. are being handled presently at Decoto. Larger 
diameters will be later. 
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mit drying of the primer. The pipe then goes directly to its 
final processing, or may be stored in the unfilled bins that 
can be seen below the right part of the tables. 


operate and very effective. 

A continuous stream of grit is sup- 
plied to the center of a wheel, much 
like a closed pump impeller, running 
at 3200 rpm. The grit is thrown vio- 
lently away from the wheel, and a 
slotted cylinder in the center of the 
wheel is adjustable to deliver various 
patterns. 

The pipe is passed under the wheel, 
either in two parallel streams or in 
single lengths, and the pattern is ad- 
justed to fit the pipe. The grit flying by 
the pipe is caught either on rubber pro- 
tective mats, or on hard steel wearing 
plates. 

All dust is sucked out of the grit and 
is delivered into the baghouse where 
it is collected in large drums and de- 
livered to an elevator which returns it 
to the wheel. 

Size G-18 industrial grit is used and 
consumed at the rate of about 400 Ib 
per day. The grit itself is reduced to 
dust, and this dust along with rust and 
pipe scale amounts to about 125-gal 
per week. 

Five kettles are used to supply the 
hot asphalt enamel, and they are op- 
erated manually by observing indicat- 
ing thermometers. 

All pipe is double wrapped. The 2-in. 
and smaller pipe is first primed, then 
flooded with asphalt, then wrapped 
with felt, then coated with asphalt, then 
wrapped with felt again, then another 
coat of asphalt, and finally given a 
wrap of Kraft paper. The 3-in. and 
larger pipe is primed, flooded with 
asphalt, wrapped with 13-lb felt, 
flooded with asphalt, wrapped with 20- 
lb felt, and finally coated with white- 
wash. 

This new project was instigated after 
a survey revealed that there was no 
other adequate facility in the area and, 
further, that the company could do the 
job more economically in one central 
location. While complete cost figures 
are not yet available, direct operating 
costs indicate the overall cost to be con- 
siderably less than at the former plants. 
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With the pond full of water, it was a simple matter to pull the floating ‘Bunker C’’ upstream. 


Gas Men’s Ingenuity Pays Off 





In Moving “Displaced Tank’’ 


William P. Earley 


Engineer, Worcester Gas Light Company 


As a result of the rainy season, Worcester Gas Light Com- 
pany was compelled to fight water with water to reestablish 
a quarter-million gallon oil storage tank on a firm foundation 
by using the same principal that Mother Nature used to 
displace the tank during the October floods. 

Buried four feet in the earth on a sunken foundation, the 
empty steel tank had previously withstood the bouyant force 
of six feet of water which surrounded it during the August 
flood. Close on the heels of the disastrous rains, however, a 
mere 12-in. rise in the ground water table that accompanied 


Worcester Gas Light Company solved the 
problem of moving tank back to a firm 
foundation with "'vest-pocket'’ engineering 


the October 19 deluge, caused the tank to move and to heave 
unevenly upward for two feet, coming to rest with an awk- 
ward and decided list to the South. 

First efforts of the production department personnel were 
to sink the tank back onto its foundations by filling it with 
water. True to form, the balky tank refused to settle evenly, 
hanging up on one side, while setting firmly on the other. The 
net effect was to increase the degree of the list. 

Subsequently, major and drastic operations that involved 
excavation, blocking and jacking up of the tank were dis- 


High and dry the ‘Bunker C"’ is firmly replanted using the same hydraulic method that lifted her initially. 
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How Tank Was Moved is shown in the diagrams above and below, giving top and side views of procedure used. 
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cussed; the success of such operations being dubious at best 
due to the 100,000 lb weight of the tank and it’s basically 
fragile structure. It was estimated that chances were 10 to | 
n favor of collapsing the tank! 

It was reasoned that if 12-in. of water could lift her, why 
not build a dike of a foot or more. . . and float the tank up 
ind aside? Then regain the foundation and float her back 
nto it. 

In rapid sequence a dike or dam was built, water was 
introduced, a “pond” took shape . . . and at the predicted 
level, the squat and unlovely “vessel” bobbed lightly to the 
surface. 
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To move her aside proved simple. Even the smallest efforts 
using cables proved effective. Once located above level 
ground and adjacent to the foundation, the “plug” was 
pulled, the pond emptied and work began on foundation 
repair. 

After completion of this phase, reseating the tank was 
accomplished by filling up the pond again and floating the 
“Bunker C” back into position. 

This hydraulic method proved so successful, it has been 
proposed to use the method in improving tank locations in 
the oil storage farm of Worcester Gas Light Company at 
Framingham, Massachusetts. kkk 
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Fifth of a Series 





Communication: 


How Is Your 
Telephone 


Personality ? 


Dr. Dennis Murphy 


AFTER Alexander Graham Bell sent the first sentence over 
an electric wire on March 10, 1876, some means of inter- 
communications was needed. So, the world’s first switchboard 
was opened two years later in New Haven, Connecticut. It 
was operated by a boy; in fact, young men operated all of the 
early switchboards in other towns. But these boys were often 
rowdy, impolite, and indifferent; therefore, the first woman 
operator was hired in 1879. With her began our traditional 
“voice with a smile’ —a voice that means courteous and 
friendly service. 

Today, the Bell System, with a score of subsidiaries, pro- 
vides foreign and nation-wide telephone service. Each day it 
takes care of about 200,000,000 calls by means of 52,000,000 
telephones and 650,000 employees who are courteous. Top 
men in this company, too, insist on answering their telephones 
when they can. 


Your Telephone Manners Reflect You 

Are the telephone answers in your company building 
better public relations? Are they a good advertisement for 
your firm? In New York alone over 1500 manufacturers, 
hotels, banks, and stores, employ skilled advisors who “listen 
in” on regular calls. These experts overhaul the telephone 
habits of employees who bang receivers, speak curtly, trans- 
fer calls impolitely, carry on side-conversation during a call, 
and drive many customers away with bad manners. Thought- 
lessly they hurt business. 

Making sales appointments that get through to the prospec- 
tive buyer requires telephone tact. And making a friendly 
ally of the secretary or the receptionist to a top executive 
always helps; indeed, no salesman can afford to scold, arouse 
suspicion, or ride roughshod over anyone. Honestly asking 
for her help and “dropping your problem into the secretary’s 
lap” is a far better technique. 

Shakespeare had Hamlet advise his court players this way: 
“Speak the speech, I pray you, as I pronounced it to you, 
trippingly on the tongue.” He wanted each word so clear 
and distinct that neither his uncle nor his mother could pos- 
sibly misunderstand a syllable. And since the telephone isn’t 
a high-fidelity instrument, Smith may sound like Fish — if 
you slur or chew or mumble your words. Or rattle off words 
too rapidly. 
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Six Tips That May Help 

Each telephone voice leaves two impressions: one of the 
person speaking and one of the company represented. What 
you say and how you say it are highly important in creating 
good will toward your company and in building your own 
reputation as an employee. Each company may have tele- 
phone policies of its own. So ask your supervisor about 
policies for your department. 


I. Answer the Telephone Promptly, Talk Clearly, 
and Always Be Courteous 

Put a friendly smile in your voice! Attitude toward your 
work shows up in your voice. A good telephone voice is low- 
pitched, pleasingly confident, cordial, and — alive! Nothing 
sounds worse than the dead-pan voice of an uninterested em- 
ployee. Nasality and mannerisms are taboo. , 

Speak close to the mouthpiece in your natural voice. Enun- 
ciate clearly. If you’re in a conversation when the telephone 
rings, ask to be excused and do not go on talking after you 
lift the receiver. 

Be prepared. Keep a pad, pencil, and data frequently used 
close at hand so you won’t have to dig them up during a con- 
versation. Keep a list of numbers frequently called. Long- 
distance calls take twice as much time when you don’t furnish 
the number. 








ll. Identify Your Company, Your Department, 
Your Boss, or Yourself Immediately 
In a small firm with no switchboard, identify your com- 
pany first. In a company with a switchboard and many de- 
partments, you have a choice: 
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New! The Sherman 
Major Power Digger 


8 Be 





with Many Advanced Features to 


Increase Versatility and Earning Power 


The all new Sherman Major Power Digger has 
been engineered to take full advantage of the 
ruggedness and economy of the Fordson Major 
Diesel Tractor. This heavy-duty unit will dig 12 
feet below grade, reach 18 feet 3 inches behind 
the tractor rear axle, dig throughout a swing arc 
of 180° and will carry a full bucket to a height 
of 8 feet 8 inches for loading trucks. 


See the Sherman 
Major Power Digger soon 
at your local 
FORD TRACTOR DEALER 
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Additional features of the new Sherman Major 
Power Digger include twin crowd cylinders, 
heavy steel plate construction, large diameter 
hinge’ pins, heavy steel castings, replaceable 
hardened steel bearings at hinge points, and a 
newly designed dipstick, boom, cylinders, bucket 
and sub-frame assembly. 

Write for bulletin No. 3141. 


*Designed, Engineered and 
*Aanufactured jointly by 
Sherman Products, Inc., 
Royal Oak, Michigan. 
Wain-Roy Corporation, 

Hubbardston, Mass. 


©) 1956 Sherman Products, Inc. 
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“This is the Traffic Department.” or “This is Mr. Black’s 
office.” 

“Traffic Department, Jack 
drop the use of Mr. 

“Traffic, Mary Brown speaking,” or “Traffi 
Miss Brown speaking.” 

“Traffic, Young.” 
saves time. 

Some consider the word speaking redundant, but it means 
representing and is necessary with some names. 

DON’T CARRY ON A PRIVATE CONVERSATION 
LONGER THAN THREE MINUTES ON YOUR BUSI- 
NESS TELEPHONE — or you may block, delay, or lose 
business. 

Avoid Hello, Yeah, Yep, Un-huh (yes), Unh-unh (no), 
Hi-ya, all righty, and other chummy but unbusinesslike 
words. Degree of acquaintance rules here. 


Young speaking,’ Most men 
Department, 


This shortest form, if spoken with care, 





Wl. Tactfully Try to Find Out Who Is Calling, 
Unless You Are Instructed Not To 
This requires grace. Right phrasing of words and inflection 
of voice will usually get a willing answer. Polite persons iden- 
tify themseles at once. 
Don’t say — 
Who’s calling? May I tell him 


calling, please? 


Say — 

who _ is 

Who is this? Please may I take a message 
for him? 

What’s your name? Do you wish to leave any 
message? 

Would you like to have him 

») 


Who are you anyway? 


call you, sir 





IV. Use Tact in Giving Out Information About 
Your Employer and Your Work 
The word secretary means “one who guards secret infor- 
mation of the boss.” This involves neither deceit nor false- 
hood, but discretion and loyalty. 
Don’t say — 
He hasn't 
Office yet. 
He’s never come back from 
lunch yet. 
He’s in the coffee lounge. 


Say — 
arrived at the He’s not in the office just 
now, but may I help you? 
He’s not in, but I'll be glad 
to take a message. 
He just stepped out of the 
office. 
He’s busy right now. Or, 
He’s on another phone at 
the moment. 


He’s calling Chicago on 
long distance. 
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He flew to Washington on He’s out of town, but will 
Monday but won't be be in the office tomor- 
be back until tomorrow. row. May I help you? 

He and his wife drove to He’s out of town this week. 
New Orleans. 

He went to the Elks’ Dance 
and isn’t able to attend 
anything today! 


He has asked me to say it’s 
impossible for him to 
attend the meeting today. 





V. Try to Be Helpful Whenever You Can. 
Service Is Our Greatest Product! 

Never make a caller wait indefinitely. Ask whether he 
prefers to hold the line, to leave a message, or to call (or be 
called) later. If your boss is out of the office, ask whether you 
should try to get in touch with him. 

When you need to look up information that may require 
several minutes, tell what you are going to do. Ask for per- 
mission to call him back. 

Never transfer a call that you can attend to rightfully. No- 
body likes to repeat his message over and over to several dif- 
ferent persons before finding one who can attend to it. And 
if you give him the run-around, he suspects both you and 
your company of inefficiency. 

If you are unable to help, courteously say: “That is some- 
thing Mr. Doe in our Accounting Department looks after. 
If you wish, I'll tell him about it, and I’m sure that he’ll give 
it prompt attention.” 

If your company has a switchboard, ask if he would like 
for you to transfer his call to the proper person. Then do it 
quietly, gently. 

Don't say, “Transfer this to Doe,” but courteously say, 
“Please transfer Mr. Blank to Mr. Doe.” 





Vi. Try to Make Telephone Communication 
Easy and Pleasant in Business 

[ry hard to let nothing upset you, fluster you, irritate you. 
Stay happy! Accentuate the positive; eliminate the negative. 
Don’t say “He isn’t in.” Say “He’s attending a meeting. May 
I have him call you when he returns?” 

Let your guest say goodbye and leave before you close the 
telephone door. And never slam the door — replace your 
receiver gently. Try to make your caller leave happy. Yes, 
always keep that friendly smile in your voice. 

If your organization is large, your telephone company may 
send one of its customer service advisors to meet with your 
employees and demonstrate the best techniques of tele- 
phoning. xe 
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Ro HESTER GAS AND ELEcTRIC Com- 
pany has moved its Operation Center 
into a new ranch home that will in- 
sure it ample “elbow room” for at 
least a couple of more generations. 

The former Operations Center was 
located in the heart of downtown Ro- 
chester with no adequate parking fa- 
cilities within several blocks and no 
place to grow. Working crews were also 
headquartered there and they spent as 
much time in traffic as they did at the 
working site as they moved out in the 
morning rush and back in the evening 
traffic. 

Rochester, a growing city with Lake 
Ontario to the north, is fanning out to 
the south with every indication that 
the growth will continue. Two belt 
parkways — in planning or construc- 
tion — will speed traffic around the 
city and the new Operation Center is 
located at a midpoint of the outer park- 
way. There is plenty of room for the 
new building, parking lots, spacious 
awn and facilities for outdoor sports 
such as tennis, softball, etc. 

The new location will save money in 
several ways. Travel time has been cut 
lown by the use of the parkway. Job 
sites in the downtown area are quickly 
reached by circling the city to a point 
earest the location and then cutting 
nto town directly toward it. Much of 
he new construction is in the new resi- 
lential areas which are around the 
ity and these sites are reached without 
raveling in heavy traffic. 

Efficiency has been built into the 















Modernistic theme is carried out in the entrance to the new plant. 


RG&E’s “Operations Center” 
Has New, Efficient Home 
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New ranch-type building, better location, improved method 


of handling inter-departmental communications are features 


building as well as beauty. A new auto- 
matic switch Airtube system connects 
the stock records department on the 
second floor with various sections of 
the warehouse. The operations are di- 
vided into the gas service and elec- 
trical service: each working inde- 
pendently. The warehouse is also di- 
vided into several subdivisions within 
either group. 

Material requisitions for repair or- 
ders are handled differently from those 
for new construction. The supervisor 
of a repair crew turns in a requisition 
for material in the afternoon for his 
requirements for the following day. 
The request is processed through the 
stock records department and sent to 
the particular section in the warehouse 
for filling. The order is picked up and 
placed on the truck so that the crew 
is ready to roll in the morning with no 
delays. 

Materials for new construction are 
picked up and made ready for the 
crews on a schedule as they are re- 
quired. A production control clerk re- 
ceives a layout sketch from engineer- 
ing and makes a bill of materials from 
which requisitions are written which 
are sent to the warehouse for filling as 
the construction progresses. 

Incoming shipments and surplus ma- 
terials are written up when they are 
received into the warehouse and a list 
is sent to stock records to be entered 
into inventory. A total of about 150 
transactions a day are handled by the 
Airtube system. xk 





Communications are speeded up by 
airtube system of dispatching requisi- 
tion for materials to warehouse. 





Materials order received — truck is 
loaded at night to speed up delivery 
for the morning crew. 
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FOR A VITALLY IMPORTANT |) 


Wanted : 


Twelve forward-looking manufacturers of equipment used by the gas 


Help | 


industry are investing their money to help increase the sale of gas 
and of gas-burning appliances and equipment. These manufacturers 


know that as the gas industry goes, so goes their business. 


The job that needs doing is too big for twelve manufacturers. Every 
supplier to the industry is invited to share in this business insurance 


> <2) eee 


program, under the direction of the Equipment Manufacturers’ 


Advisory Committee of GAMA. 


HOW YOU CAN BENEFIT 


Mr. Supplier. Help insure your future earnings by investing in 


this program. 


Mr. Utility. Make this program pay extra dividends for you by mailing 

proofs of these ads to your dealers and running these ads in your 

newspapers over your company name. FREE reprints and mats are 1 | 
available. : | 


Published as a Service to the Gas Industry by 


AMERICAN P 


METER cOoOmMPANWY 


6) | 
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— “oars c - —— rent ne National advertisements like these, designed 
ves, ° athe Foster ns < . to eee the ote of gas, are paid for by the 
— Bives you More | at — 2T See, following Suppliers to the Gas Industry. 

wie oe ig per macnn See : Wen, 1 eeny Capes, A. C. Lawrence Leather Co. 








American Cast Iron Pipe Co. 
American Meter Co. 
Cleveland Trencher Co. 
Fisher Governor Co. 

E. F. Griffiths Co. 

U. S. Pipe & Foundry Co. 
Mueller Company 

Rockwell Manufacturing Co. 
M. B. Skinner Co. 

Sprague Meter Co. 


Superior Meter Co. 
Subsidiary of Neptune Meter Co. 
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Worker removes meter tops by holdin 


burner that melts soldered joints in 


Brooklyn Union's 


NEW TINNING MACHINE 


Ups Production 1000 per cent 


Robert G. White 


President, R. G. White Manufacturing 
Corporation 


An increase in production output of 
1000 per cent lowered manpower re- 
quirements have been made possible 
by a new meter tinning machine in- 
stalled at Brooklyn Union Gas Com- 
pany’s meter repair section. The ma- 
chine automatically fluxes, tins and 
wipes 5-light and 10-light meter tops 
and cases at the rate of 500 per hour, 
as cOmpared with the former manual 
rate of 50 an hour per man. 

The machine has eliminated one of 
the more disagreeable tasks in the com- 
pletely mechanized repair department 
that annually services more than 100, 
OOO meters. By reducing tinning to a 
one-man operation, the machine has 
permitted the transfer of two workers 
to another section of the repair depart- 
ment. 

Specific advantages of such a ma- 
chine have long been realized by 
Brooklyn Union, but one could not be 
obtained commercially. Failing this, 
the utility turned the project over to a 
firm of custom-engineers that designs 
and constructs highly-specialized gas- 
fired equipment and machinery. 


22 


eter against gos 
about 18 seconds 


valve box 


Ges burner with nine tips is swung 
cover piate to melt so 


... thorough job without excess solder 
is feature of process that automatic- 
ally fluxes, tins and wipes meters 


The Old Method 

A comparison with the former man- 
ual methods points up the machine's 
effectiveness. Each worker faced a U- 
shaped trough filled with molten solder. 
After painting the edges of the case 
with flux he dipped one edge at a time 
into the rough. The edges then were 
wiped with waste cloth to remove the 
excess solder. It took at least 144 min- 
utes to flux, tin and wipe each case. 

The disadvantages of this procedure 
were manifold. 

The wiping action invariably left a 
ridge of solder on the case that was 
not only unsightly but emphasized the 
fact that the meter was a repair. 

The worker was continuously hand- 
ling hot solder, and once his gloves 
were soaked with flux, there was the 
danger of personal injury through the 
gloves by penetration of heat. 

Also, despite an excellent ventilating 
system at the work hood. a certain 
amount of smoke and heat was un- 


FEATURE 


American Gas Journal 


avoidable in the operation, making 
an unpleasant one 

All of these detriments have been 
eliminated by the new tinning machine 


The New Method 

All meters are brought into the de- 
partment for repair after being in serv- 
ice not more than seven years. They are 
first sent through a ground floor wash- 
ing machine on an overhead monorail 
conveyor. This machine sprays the 
meters with a straight caustic type 
liquid that scours the exterior surfaces 
to remove all dirt, grime and paint. 
From the washing machine the meters 
continue on the overhead conveyor to 
the third floor. Here a worker either 
places them in temporary storage or 
loads them on shop trucks for fourth 
floor dismantling and repair. The shop 
trucks hold 42 of the 5-light meters. 

On the fourth floor the meters are 
opened on specially designed gas-firec 
burner opening machines, the first ster 
being removal of the tops. A worke 
purges the meter interior with CO, t 
prevent the possibility of fire. He posi- 
tions the meter against the burner 
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he nto tl ashing machine by 


A view of the back end of the tinning machine showing compact- 
onstruction 


Cast iron pot holding flux and solder can be 
seen at the right. 


in the case nead 


monorail conveyor. The washing 
tler is act- solution consists of liquid caustic soda 
and water in a 1-to-8 ratio. The cases 
and tops are soaked in the tank for 15 
minutes at 200 F and then pass on the 
same conveyor to a cold water spray 
rinse of 3 to 4 minute duration. 


10 slides two 
burners 


the mete! 


“an 7 
seconds to 


the cases to the 
ition is so effec- After drving, the tops and cases are 


rac tically fall off 


hand-trucked to the tinning machine 
and are stacked in front of the opera- 
tor who is required only to load the 
parts into the machine. Both 5-light and 
1Q0-light tops or cases can be fed into 
the machine interchangably by mak- 
degreasing. Each ing a slight adjustment on a take-up 
20 pieces and 1s fed wheel provided for that purpose. 

an Over- 


removed 


quantity of tops 
accumulated, they 
baskets and trans- 


to a Caustic-type 


In operation, the case is placed on a 


Foreman Karmen Albert (above) displays 3 meter 
cases that have just emerged from the tinning 
machine. Note smooth surfaces that are free 
from excess solder. (Left) Fluxed, tinned and 
wiped cases drop to a chute which leads to the 
inclined conveyor at the extreme right. 


23 








: 
$ 
i 
% 
t 
; 


% 
at, 
iy 


™ 


gu CLARK 











IDECO) = jlagcobar. 


IDECO, Dallas, Tex.—Hydrair and 








Power Rigs; full-View Masts, MAGNET COVE BARIUM SECURITY ENGINEERING DIVISION, CLARK BROS. CO., Olean, New RROOT 
Substructures; Single, Dual and CORP., Houston, Tex.—Magcobar Dallas, Tex., Whittier, Calif. — Rock York—Gas turbines, engines, and [MBDIVI: 
Drive-In Rambler Rigs; Blocks, and Magcogel drilling muds bits, reamer rock bits and hole reciprocating, centrifugal and #@pRotar 
Swivels, Rotaries; Mud Pumps; and other specialized oil well openers; reamers, casing scrapers axial flow compressors — gas, gacentri 
Petroleum Equipment and Supplies. drilling fluids and chemicals. and Neo-Red rubber stabilizers. steam, electric and diesel driven and f 


plus products for every industry 


a Me : 
lB . For more than 75 years Dresser has been the leader in the design and 
manufacture of flexible pipe couplings and repair devices of the highest 
quality. Dresser products are used by every gas utility in the country; for 
scores of applications in water supply and distribution systems, and in every 





industry — petroleum, refining, chemical, marine, railroad, and many others. ‘ 
Practically everywhere pipe of any size is joined or repaired there is a rt 
MANUFACTURING Dresser coupling, repair clamp, or repair sleeve to speed and simplify the te 
DIVISION job. Continuous research and development, plus Dresser’s long-standing 







reputation for reliable, carefully-engineered and constructed equipment 






assure you of the right device for every pipe joining and repair problem. 
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ROOTS-CONNERSVILLE BLOWER 
DIVISION, Connersville, Ind.— 
Rotary positive blowers, gas pumps, 
entrifugal blowers, exhausters, 
and positive displacement meters. 





WA 


SOUTHWESTERN INDUSTRIAL 
LECTRONICS, Houston, Tex.—Seis- 
nograph systems and instruments— 
Plectronic, electro-mechanical. Com- 
uters—analog and digital; recording 
ystems. Special transformers, reactors. 











t the Dresser plus 
te work for you! 





How the 
ESSER plus 
works... 


In every industry, Dresser flexible couplings and pipe fittings are 








teamed with other Dresser equipment — engines, pumps, compressors, 
blowers, steel products, and oil production equipment — to assure the 


Dresser Plus in thousands of applications. 


Dresser flexible couplings hold fast more than 500,000 miles of 
pipe for gas pipe line companies and gas and water utilities throughout 
the world. In the oil industry, they connect gathering, flow, mud, and 
salt water lines, and are used for such exacting applications as high- 
pressure transmission lines. The largest coupling ever made — an 18-foot 
Dresser flexible coupling — joins a penstock for one of the nation’s huge 


hydro-electric power plants. 


The extra quality of design and construction in Dresser couplings 
and fittings is another example of the Dresser Plus in action. This 
is the extra value you get from the combined experience, research, 
engineering facilities and resources of all the Dresser companies. This 
outstanding inter-company teamwork provides Dresser Plus ¥* equip- 


ment and services... the standard of comparison the world over! 








DRESSER 


IDECO 


DRESSER-IDECO DIVISION, 
Columbus, Ohio — Radio and 
television broadcasting towers, 
steel buildings, aircraft hangars, 
mechanical parking garages, 
electric power substations. 





LANE-WELLS CO., Los Angeles, 
Calif., Houston, Tex., Oklahoma 
City, Okla.—Electric and Radio- 
activity Well Logging, Koneshot 
perforating and bullet perforat- 
ing. packers and bridging plugs. 
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MDUSTRIES, imc. . 
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Ol, CHEMICAL AND ELECTRONIC 
_= EQUIPMENT AND SERVIC 


= " 





REPUBLIC NATIONAL BANK BUILDING © POST OFFICE BOX 718 ¢ DALLAS 21, TEXAS 


CIGLATG 


PACIFIC PUMPS, INC., Hunt- 
ington Park, Calif — Centrifugal 
pumps for refineries, power sta- 
tions, pipelines, and chemical 
plants; plunger pumps for oilwells. 
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chlorid Her q 2 
‘¢ firy . ye 
filled : Y 
merses the four edge : . va 
taneously. Fluxing c : ; 
ia ls lace. sal : , WHERE IT GOES — Las: link in complete looping of Texes-Californic { 
is allowed to di : ply me extends from the Cactus City cooster station to the Desert : 
‘¢ continues to the . ; -enter Sooster station, 3|.5 miles across desert ficts and rugged hills 4 
Again the Case ren 4 
the main conveys 
with hot liquid Ider (5 
lead) rises out of the c 
pot and thoroughly ne edge 
the solder ladle lowers, the case & & . ) 
sit excess solder provto area) 2O=Mile Southern California | 
to the cross conveyors I j g 
Ladles for fluxing } g 
raised and lowered | s > 
flow with the rate of the : Gas Line Loo Com i ? de 
veyor speed. Ladles dig . p ie e e g 
for loading of flux and solde 
to positioning Of the case 
CaSt Iron pot. Solder Is gquene e 
means Of two gas Durners direc Now ie | Twin 30-In Artery 
neath the pot \ drain eac | e 
facilitates removal of mater 
quired. 
After tinning, the two pushe 
on the first cross conveyé elease the 
case from its magnet and c 
burners and beneath two high-spee 
tampico brushes that wipe off the ex 
cess solder and polish the surfaces 
two sides. Following this, the case y 
ejected onto a second cross conve : 





and passes beneath another set 
burners and brushes which duplic 
the wiping and polishing action on the 
remaining two sides of the case 

At the end of this latter conve 
the case is discharged to an incline 
conveyor. On this last run the case is 
automatically cooled by a high pres- 
sure air blower which chills the solde 
so that the cases will not stick togethe: 
as they stack up in a shop ca 
transportation to the reassembly line 

Ihe result of this operation by the 
new tinning machine is a thorough 
ning of the edges and a smooth f 





free of rough solder that simplifies rigit ne nd enable the com- program that has seen the initial 

later spray painting of the meter. There panies to increase Capacity, and at the vestment of nearly $100,000,000 gro 
is also less waste of flux and solde same time provide a substantially to more than $500,000,000. ? 

Compared with manual methods seater amount of “line pack” storage Deliveries of gas through the lir 
Sn oils - yeleaning Ma g " to meet pe ih : ty Tequirements are now more than five times those 
= to i: : Since November, 1953, when a 73- the original line, providing about 6 
melee senele section, The Bi Jnion | mile loop was added to the pipe line, per cent of the primary gas supply fe 
“ig > oe & this 31.5-mile section was the only re- the two gas companies. x * 
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: ADJUST OUTPUT 
CONTROL KNOB 3) CONNECT M-A OUTPUT 


ACROSS OL HEATER 


Cy CHECKING OVERLOAD 
TRIPPING TIME 















HOW DEVICE IS USED in testing and calibrating motor starter overload relays. 






Lone Star Gas Adopts New Testing Technique 





2 * | 
or Electrical Equipment = nde meen cre ts 


protective devices can be as unpredict- 
able as the equipment they protect and 
as susceptible to malfunction as any- 
thing else on line. Realizing this, the 
electrical department of Lone Star Gas 
Company, has organized a_ planned 
program of inspection based on a new 
“Multi-Amp” technique for the com- 
prehensive checking of motor starter 
overload relays and circuit breakers. 

Theoretically. current actuated pro- 
tective devices will give consistent trip 
time results after they have been in- 
Stalled in strict accordance with tabies 
furnished for this purpose. The fallacy 
in this theory is in the differences be- 
tween electrical loading capacities, 
varying line characteristics, and unde- 
termined ambient conditions, coupled 
with the fact that tables are formulated 
from averages. 

Since a particular application may 
swing wide of the recommendations on | 
the table of ‘averages’, it is apparent 
that relays and breakers must be cali- 
























TEST UNIT of type used by Lone Star Gas Company. 
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| National Acvertisements of the 
Suppliers to the Gas Industry 
Are Helping You Cash In On 
Operation Home Improvement. 


Month after month, national advertisements of 
Suppliers to the Gas Industry are helping you sell 
more gas to more people. Millions of home owners are 
being told the advantages of Modernizing with Gas 
to help you benefit from Operation Home Improvement 





—the nation-wide promotion that can mean more 
business for every gas utility and dealer who ties-in 


More than 100 gas utilities are making this pro- 

gram pay double dividends by publishing these adver- 

tisements in their local newspapers and sending re- 
prints to their dealers. 


To help insure the future of the gas industry 

















and their own business, all Suppliers are invited 


to join this program. 
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Sponsored by these Suppliers to the Gas Industry. 4 
General Ridgweys | war 
al ae 





American Cast Iron Pipe Co. Rockwell Manufacturing Co. \ 
American Meter Co. M. B. Skinner Co. 

Cleveland Trencher Co. Sprague Meter Co. 

Fisher Governor Co. 


Superior Meter Co. 
| E. F. Griffiths Co. Subsidiary of Neptune Meter Co. 


A. C. Lawrence Leather Co. U.S. Pipe and Foundry Co. 


Under the Direction of the Equipment Manufacturers Advisory 
Committee of the Gas Appliance Manufacturers Association, 
60 East 42nd Street, New York 17, N.Y. 
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HIGH CURRENT PORTABLE TEST UNIT (with integral timer and ammeter) is 
used to test, for recalibration, motor starter overload relays and circuit breakers 
in typical automatic equipment control board. 


brated in line where all factors are in 
play, in order to guarantee the quality 
of performance. 

Time, too, can drastically alter trip 
time performance, for whether the pro- 
tective device is in dead storage or in 
line, fatigue stress, mechanical wear, 
the intrusion of foreign matter, or at- 
mospheric corrosion can reduce its 
response to a dangerous low. 

Nothing short of preliminary testing 
and periodic working checks can with 
any certainty, assure a maintenance de- 
partment that equipment vital to es- 
sential Operation is receiving the pro- 
tection that should be implicit in relays 
and breakers. An appalling 20 per cent 
of all industrial fires are attributable to 
electrical disturbances, a fact that fur- 
ther strengthened Lone Star’s resolu- 
tion to apply the new preventive main- 
tenance technique made available 
through the development of a portable 
high current testing instrument. 

Lone Star uses the new device on a 
regular basis to arrive at proper settings 
for both thermal and magnetic type 
motor starter overload relays and to 
periodically check their operation after 
installation. At fixed intervals, relays 


30 


and breakers are tested again and re- 
calibrated, or repaired if they have 
wandered from the desired settings. 

Since these devices are widely dis- 
persed at Lone Star, the portable feat- 
ure of the device is very convenient. 
The instrument can be wheeled to the 
working area and readied for operation 
by plugging into any nearby electrical 
outlet. Leads off its variable auto-trans- 
former are affixed to the unit under- 
going test, and adjustable high cur- 
rents are produced in stepless incre- 
ments to energize the relay or breaker. 
Results are tabulated by means of am- 
meter, timer, plus thermameter in the 
case of thermal devices. 

A Kardex record system for keeping 
accurate test records, developed in col- 
laboration with Remington Rand, Inc., 
is supplied to chart the performance 
history of each device and to serve as 
an automatic reminder of the next 
testing due date. 

Motor and transformed burnouts as 
well as disrupted operating schedules 
resulting from electrical failures trace- 
able to misoperating current-actuated 
protective devices are no longer a prob- 
lem. xk 





Gas Industry to Play 
Vital Role in Atomic Age 

In the foreseeable future, atomic 
energy will supplement but not sup- 
plant gas, oil and coal, American Gas 
Association recently forecast. Latest 
available scientific and engineering in- 
formation indicates that the so-called 
“conventional” fuels (gas, oil, and 
coal) will play a vital role in Ameri- 
ca’s expanding economy for many years 
to come. 

AGA’s new booklet, “Gas and the 
Atom,” answers 18 commonly asked 
questions to dispel some of the myth, 
mystery and misunderstanding that has 
risen on the subject of atomic energy. 
The booklet reveals, for example, that 
two independent groups of scientists 
anticipate a 50 per cent increase in total 
U. S. energy needs during the next 20 
years. Atomic energy will help to sup- 
ply this increased demand for fuel. 
“Gas and the Atom” visualizes the 
atom as a partner that will help gas, oil, 
and coal to meet these tremendous 
energy requirements. 

The booklet also reveals that radio- 
isotopes, a by-product of atomic energy 
production, are already proving useful 
to both the gas and oil industries. Iso- 
topes are being used by geologists to 
help find new supplies of gas and oil 
and to detect and eliminate flaws in 
pipe lines. 

Natural gas has many highly special- 
ized uses in homes and industry that 
atomic energy could not displace, “Gas 
and the Atom” reports. In only one 
field would atomic energy appear to 
offer competition with natural gas — 
as a fuel to power electric generating 
stations. The most optimistic estimates 
give atomic fuel about one-fourth of all 
generation of electricity by 1975. 

Copies of “Gas and the Atom” are 
being offered to local gas companies 
for distribution to schools, employees, 
stockholders, financial institutions, civic 
organizations and other interested 
groups. Single copies are available 
without charge from the Public Infor- 
mation Bureau, American Gas Asso- 
ciation, 420 Lexington Ave., New York 
17, New York. Prices for orders in 
quantity are as follows: 2 to 999 copies, 
7¢ each; 1000 to 9999, 6¢ each; 10,000 
copies or more, 5¢ each. All orders are 


FOB, New York City. 





1955 Index 

The editorial index of all articles 
published in The American Gas 
Journal during 1955 is now avail- 
able. Subscribers wishing to receive 
a free copy should write on com- 
pany letterhead to AGJ, P. O. Box 
1589, Dallas 21, Texas. 
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CALENDAR oF THE GAS 


INDUSTRY 


7-11 AGA commercial gas school, 
Edgewater Beach Hotel, Chicago. 
7-11 Natural Gas & Petroleum Asso- 


ciation of Canada, General Brock 


April 1956 24-25 PCGA gas supply and transmis- Hotel, Niagara Falls, Ontario. 

|3-14 Florida-Georgia Gas Associa- mission, technical section, Thunder- ¥-11 American Welding Society 
tion general management confer- bird, Las Vegas, Nevada. Show. Memorial Auditorium. But- 
ence, Lakeside Inn, Mount Dora, 25 AGA subcommittee on market- falo. New York. 

Florida. ing research, Edgewater Beach y PUAA annual gas forum, 
i4-15 SGA conference on use of elec- Hotel, Chicago, Illinois. Philadelphia, Pennsylvania. 

tronic computers by engineering 26 AGA board of directors, Dallas, 10-11 AGA gas supply, transmission 

personnel, Hilton Hotel, El Paso, Texas. and storage conference, Conrad 

Texas. : ”" . Pa SGA round-table conference on ikon Hote). C hicago. 

16-18 National Conference of Electric supervisory training, Selwyn Hotel, 13.49 DRIAM eaeel cheenedion. 
and Gas Utility Accountants, Charlotte, North Carolina. ee ee a aie 
Hotels Biltmore and Commodore, 30-May 2 Chamber of Commerce of , sin atte ai age 
New York. the United States, annual meeting, 13-58 Heating, Piping, Air € ondition- 

17 AGA committee on domestic Washington. ng. Comitentors National Assocte- 
gas research, Hotel Statler, Wash- = MAY 1956 Hon, Kentucky Motel, Louseme, 
ington, D. C. l- 2 PCGA residential sales, sales Kentucky. a 

\7-18 AGA domestic advertising com- and advertising section, Gas Com- 16 NEGA appliance 5 acta 
mittee, The Greenbrier, White Sul- pany Auditorium, Pasadena, Cali- rerence, Bancroft Hotel, Worcester, 
phur Springs, West Virginia. fornia. Massachusetts. . 

17-19 AGA sales conference on indus- 3 NEGA operating division meeting, 16-18 AGA chemical engineering and 
trial and commercial gas, Hotel Sheraton Biltmore Hotel, Provi- manufactured gas production con- 
Roanoke, Roanoke, Virginia. dence, Rhode Island. ference, Benjamin Franklin Hotel, 
7-19 Southwestern Gas Measure- 6-9 LPGA convention and trade Philadelphia. 
ment Short Course, University of show, Conrad Hilton Hotel, Chi- 17-18 AGA industrial and commer- 
Oklahoma, Norman, Oklahoma. cago. cial gas section, managing commit- 

18-20 MidWest LP-Gas Service T- 8 AGA residential gas section, tee, Pocono Manor Inn, Pocono 


School, 
lowa. 
19-20 Indiana Gas Association, 
French Lick Springs Hotel, French 
Lick, Indiana. 

19-21 GAMA annual meeting, The 
Greenbrier, White Sulphur Springs, 
West Virginia. 


lowa State College, Ames, 


7- 9 Air 
eration 


7-10 AGA 
hicles and 


eastern gas sales conference, 
Sheraton Hotel, 
Conditioning 
Institute, 
Hot Springs, Virginia. 
distribution, 
corrosion 
Congress Hotel, Chicago. 


Manor, Pennsylvania. 


Park- 


New York City. 18-19 Southeastern Gas Association, 
and Refrig- officers, directors, and committees, 
The Homestead, Hotel Ft. Sumter, Charleston, South 


Carolina. 

PCGA commercial and indus- 
trial sales, sales and advertising sec- 
tion, Claremont Hotel, Berkeley, 


motor ve- Zz 


conference, 


23-25 SGA convention, Dallas, Texas. 7-11 National Restaurant Associa- California. 

23-25 AGA Mid-West regional gas tion convention and exposition, 22-24 Pennsylvania Gas Association, 
sales conference, Edgewater Beach Navy Pier, Chicago (AGA ex- Pocono Manor Inn, Pocono 
Hotel, Chicago. hibit). Manor, Pennsylvania. 


FLAME Editor Receives Industrial Editing Award 
M. L. 
pany’s employee publication, FLAME, 


Bruchhauser, editor of Northern Illinois Gas Com- 
recently received the 
1956 “Distinguished Service Editorial Award” presented by 
the Industrial Editors Association, Chicago. 

Bruchhauser, a 27-year utility veteran, has been in the 
house publication field the past 15 years, and has been editor 


of FLAME since its inception in 1954. 


TRANSGAS Wins Journalism Award 

One of the highest awards in industrial journalism has 
been won by TRANSGAS, official publication of Transcon- 
tinental Gas Pipe Line Corporation. A panel of judges has 
selected TRANSGAS for the Award of Excellence in the 
second Annual Traffic Safety sponsored 
by the The 
award was won by a series of traffic safety articles in TRANS- 
GAS during 1955. 

TRANSGAS is edited by George Bohot, of Transco’s pub- 
lications department. Director of the department is Ken B. 
H irper. Artwork for the magazine is done by Houston com- 
m-rcial artist Bill Shields. 


Awards program, 


American Association of Industrial Editors. 
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Engineers, Designers and Manufacturers of = SS 


LP-GAS STAND-BY PLANTS Rech 


and special equipment for every requirement 


AMERICAN LIQUID GAS To 


1109 Santa Fe Avenue «Los Angeles 21, California 

















%* Augmentation 
% 100% Town Supply 
Engineering - Construction 


11 WEST 42ND STREET 
NEW YORK 36, N. Y. 
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PROPANE PLANTS 
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RICHARD W. STAFFORD 
CONSULTING GAS ENGINEER 
2944 Grant Street, Evanston, Illinois 
Phone UNiversity 4-6190 
DESIGN e CONSTRUCTION e¢ INVESTIGATION SURVEYS 
R. W. STAFFORD ARNOLD C. RATHKEY 


MARSHALL G. COOK 310 Kenilworth Road 
Evanston, Illinois Waterloo, Iowa 
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Lone Star Steel is a major 
supplier to the great 


Pacific Northwest Pipeline 





The superiority of Lone Star API pipe is built 


in. There's quality control in every step... 







starting with top quality iron and steel scrap, 
then going through the vast open hearth fur- 
naces, the soaking pits, rolling mills and finally 


through the pipe mills. 






Lone Star line pipe is renowned for its bend- 









ing quality and workability . . especially impor- 
tant in the rugged Pacific Northwest country. 
Veteran pipeline men are strong in their praise 
that Lone Star pipe speeds construction. 


Neighbor, wherever you are, specify Lone 








Star .. and we both get a good deal! 


TEEL 


c oO M P AN Y 












EXECUTIVE-SALES OFFICES 

W. Mockingbird Lane at Roper e P. O. Box 8087 e Dallas, Texas 
DISTRICT SALES OFFICES 

Houston, Texas Midland, Texas San Antonio, Texas 

Tulsa, Oklahoma | Wichita Falls, Texas | Shreveport, La. 
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News 


TGT to Increase 
Common Stock 

Holders of Tennessee Gas Transmis- 
sion Company common stock in a spec- 
ial meeting at company headquarters 
voted to increase the firm’s authorized 
common stock from 15,000,000 to a 
new total of 30,000,000 shares and to 
create a new class of 1,000,000 shares 
of second preferred stock. 

The company on January 30 filed « 
registration statement with the Securi- 
ties and Exchange Commission cove! 
ing an Offering of part of the new pre 
ferred stock, 400,000 shares of cumula- 
tive convertible second preferred stock, 
par value $100 per share. 





Columbia Gas Declares 
Dividend and Policy Change 

A regular quarterly dividend of 22! 
cents a share has been declared by the 
Board of Directors on the common 
stock of The Columbia Gas System, 
Inc. The dividend was payable Febru- 
ary 15, 1956 to stockholders of record 
January 20, 1956. 

This continues the Corporation’s an- 
nual dividend at the 90 cent rate which 
has been paid for the last several years, 
but changes the policy of paying three 
quarterly dividends of 20 cents a share 
and a final dividend for the year of 30 
cents a share. 


General Gas to Expand 
Underground Storage 

General Gas Corporation, one of the 
nation’s largest distributors of LP-Gas, 
has announced plans to nearly double 
its underground storage facilities nea! 
Gibsland, Louisiana. 

The company will increase its under- 
ground storage from 12,000,000 to 
20,000,000 gal of LP-Gas. 


Consumers’ Gas Buys 
Canadian Plant Facilities 

The propane air plant and distribu- 
tion facilities of the Ontario Shore Gas 
Company, which serves Oshawa, 
Whitby and Bowmanville, have been 
purchased by The Consumer’s Gas 
Company of Toronto. 

Conversion of the propane air sys- 
tem and customers’ appliances to natu- 
ral gas is planned by the fall of this 
year, with the natural gas being sup 
plied by a pipe line from Toronto to 
the Oshawa, Ajax, Whitby, Bowmar 
ville areas. When conversion is con 
pleted, at Consumers’ Gas Compan 
expense, the more than 1100 cu 
tomers of Shore Gas will have the ben 
fits of Consumers’ system-wide rat 
now in effect in Metropolitan Toront 
Brampton and Streetsville. 

Operation of the utility will be fro: 
offices in each of the communities. 


